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The Audience

US UHNW expats in the UK
• 40+

• C-suite – self-made/inheritance 

• Finance/marketing/lawyers

• Wealth management need

• American (who file a US tax return American/green card)

• Have money in UK/offshore/US – at least 1m (ideally 5m – 50m)

• Not flash / not new money



Why L&C?

If you’re a wealthy individual (US or greencard holder) living in UK or Europe, 
you will typically have an account in the US, US pension from working days, money in offshore accounts, 

accounts in the UK (where you reside), money invested in Europe, UK pension, etc.

Therefore, you would have multiple Relationship Managers, even if you are with ‘one’ company ie. Citi/HSBC. 
You will have RM in the states who will specialise in US wealth, taxes, pension, etc.

This means that you will have to manage your time/finances between countries yourself.

L&C are the only wealth manager that can manage it all – regardless of location. 
One central point of contact and team. They have built the only ‘platform/solution/framework' that can view 

your wealth from all angles and create a single strategy across borders.
ie if you have US pension, US account, UK pension, ISA account in UK, offshore investments, 

in 6 different pots and no idea how to organise it – L&C can step in.



Campaign Proposition & RTBs

We Understand Your World

Why is this true?

• “When we ask our clients why they join us, they all make the same point, 
that we gave them the feeling that we understood them.” Iain Tait, Partner

• As an UHNW niche audience they have specific needs that they don’t like 
to explain, they just want to know they are understood from the outset

• Their world is big, naturally. It can be complex, it needs to be taken care 
of professionally.

• Their wealth means they value:
FREEDOM, CHOICE, FAMILY, SECURITY, LEGACY

Rational RTB’s
• No one else has this offering. 

• Best offering, best platform.

• We can create a plan for 
multiple different ‘pots’, 
across the US/UK/EU

• Single strategy

• Single reporting
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Concept One



Minimise to Maximise
This concept focuses on London & Capital’s unique ‘one team’ 

proposition by highlighting the benefits of choosing a less complicated 
approach to wealth management. 

Because London & Capital truly understands the worlds its clients live in, 
it makes their lives easier, removes unnecessary stress, 

and gives them the space to focus on what counts. 

















Concept Two



This concept positions London & Capital as a trusted partner to its clients –
allowing them freedom to explore new opportunities, enjoy quality time with 

their loved ones, and achieve their goals for the future. 

We can do this because we understand your world; a partnership with 
London & Capital will always create opportunities, not obstacles. 

A partnership for freedom















Concept Three



This concept positions London & Capital as the only wealth manager 
that can manage it all – regardless of location. 

A core element of the brand proposition - we understand your world - is about 
recognising that every client is unique, with distinct needs, requirements and goals, 

and should feel valued as an individual.

Borderless wealth management









Alternative type treatment rough options















Appendix



Video treatment example





Thank you


